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RETARDED CONVALESCENCE 
PRE-TUBERCULOSIS 
NEURASTHENIA 
RELAPSE 












can often be avoided through 
the judicious use of a build- 
ing and vitalizing factor. 


: ‘Compound Syrup of 
Hypophosphites 
“FELLOWS” 





HAVE YOU TRIED IT? 


Samples and literature on request 


FELLOWS MEDICAL MFG. CO., Inc. 
26 Christopher St. New York, N. Y., U.S.A. 
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MEDICAL ECONOMICS 


The Chemist 
Tested Seven Soaps 


—and found Reuter’s the most desirable 


The following excerpt from the Chemist’s report on the efficacy 
of Reuter’s Soap as a cleansing agent will be particularly interesting 
to the Medical Profession, 

*«Naturally soiled fingers were moistened and dried by tapping 
on a piece of sterile gauze then washed for two minutes in clear 
water at 45°C and dried. Finger prints were then taken on a 
hardened agar surface and incubated for 24 hours. Result shown 
on plate No. 1. 

“Fingers prepared in the same way—Reuter’s Soap used in the 
washing process. Result shown on plate No. 2.’ 

Results obtained by these tests show the efficiency of Reuter’s 
Soap for the removal not only of dirt but bacteria. Reuter’s was 
definitely proven to cleanse more perfectly than any other soap t] 
tested! A resume of results obtained in other tests—for haemolysis 
and irritating effects upon theskin, (showing Reuter’s to be substan- 



















tially non-irritating) and for the effect of soap on the growth of new . 
tissue, will be presented in future issues of Medical Economics. 8 
Send us your name "of a Physician’s Sample d 

and details of the Laboratory report a 











PLATE 1 





PLATE 2 
*From the report of an exhaustive chemical and biological investi- 






petice of Reuter’s Soap in comparison with a number of other Dp. 

Sine brands, conducted by a well known New York laboratory. d: 

he 

euters Soap |: 
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Made and Guaranteed By ac 

Reuter-Barry, Inc., 26-28 Beaver Street, New York, N. Y. at 









le 
acy 
ing 


ing 
ear 
1a 
wn 


the 


ar’s 
vas 
yap 
SIS 
an- 
ew 











Shall the Medical Profession 
Advertise? 


What Do YOU Think? 





Nor love, nor honour, wealth nor pow’r, 
Can give the heart a cheerful hour, 
When health is lost. Be timely wise; 
With health all taste of pleasure flies. 
—Gay Fables. I. 


NEDO 


Is the public health purchasable? 

Is it possible to increase the span of life? 

To both of these queries MEDICAL ECONOMICS answers 
Yes. 

How? By the use of printer’s ink—by preaching it from 
the housetops—by advertising! 

Preventive medicine has demonstrated its power. Men 














who once sat in darkness, in the 
shadow of con F 4 stantly impending 
death, were releas : ed from the bond- 
age of many dis Read this eases, which once 
epidemic, are to Article day but memories. 

Hosea of old and Vote! said that “people 
are destroyed for lack of knowl- 
edge.” It may a have been true, 
when he said it. 


Are we, guardians of the public health, in this enlight- 
ened twentieth century, to allow it to be regarded as true 
today? We doubt it. 

The aim of the medical practitioner should be to keep his 
patients well, quite as much as to treat them when ill. The 
day is coming when illness will be decidedly bad form. Good 
health will be the vogue, the eminently proper thing. The 
duty of the physician will be to keep his clientele fit by 
means of periodic health examinations, by proper hygienic 
advice and by the practical application of health and dietary 
admonition. 
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In a word medical men will eventually interest themselves 

primarily in preclinical medicine. Beginning with the ex- 
pectant mother, they will see her through pregnancy and 
the puerperium, and will carry the child from babyhood into 
childhood and thence through the various stages of existence 
until the grim Reaper puts in his final demand. The indi- 
vidual will be under constant supervision from antenatal 
days until the death certificate is signed. 

We agree it is true that such a program is radical and 
cannot be brought to pass in the twinkling of an eye. 

Is not progress radical? 

Has any reform ever been enacted except through great 
tribulation ? 

‘Only by the most careful and painstaking process of edu- 
cation can such heights be reached. The fact remains, never- 
theless, that héalth is purchasable and we, as practitioners 
of the healing art, have it in our power to render and keep 
the bulk of the population well. 

That a man may enjoy the blessings of good health he 
must first ascertain if his physical body is in order, if he 
is functioning properly. He must be examined by his phy- 
sician, not cursorily, but very carefully, skilfully and con- 
scientiously. Every defect must be noted, and arrangements 
made for its correction. 

Functional disturbances must be studied and treated. Ex- 
ercises, diet lists and general hygienic measures will add to 
the necessities of the case and on these points will depend in 
great measure the success of the procedure. 

The value of periodic health examinations cannot be bet- 
ter shown than in the report of the study of 17,000 exam- 





















inations for the Metropolitan Life Insurance Company which 
demonstrates that people who have a periodic health exam- 
ination and follow the advice given have a death rate of 
28% less than people who are not examined and advised. Of 
the physical defects found in these examinations the most 
important were: 

1. 26% Enlarged or Infected Tonsils. 


2. 13% Overweight. 
3. 12.2% Albuminuria. 
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8.5% Pyorrhea and Infected Teeth. 
6% Functional Murmurs. 
5.1% Hernias. 
5%  Arterio-Sclerosis. 
214% Enlargement of Heart. 
1% Organic Heart Disease. 
4% Pulmonary Tuberculosis. 


SOMA R oe 


1 


The investigators believed that infected or diseased teeth 
were the causes of rheumatic fever, arthritis and various 
head infections, and possibly some cases of osteomyelitis, 
septicemia, chronic gastritis and meningitis. It was found 
that children showed teeth defects in 75% to 90% of the 
cases examined. It has been further observed that since 
more attention has been paid to these foci of infection, 
especially in the head, as infected tonsils, throat, sinuses, 
and teeth, there has been a reduction in the death rate in 
the past ten years from acute rheumatism. 

The Metropolitan research workers found that overweight 
had a definite relation to high blood pressure, much more so 
than protein diet, excessive use of tobacco or focal infection. 

Recognition of endocrine disease is in its infancy and 
promises results as startling as those with the proper use of 
insulin in diabetes. 

Cases of nephritis and the presence of albumen in the 
urine show a mortality of 24% in excess of that expected 
according to the American Experience Table. This is about 
twice as great as the mortality experienced in unimpaired 
lives. 

Persons with albumen and casts show a much higher 
mortality than with only albumen present. What does this 
mean? Those with a trace of albumen and casts under 40 
years of age showed a mortality of 48% in excess of normal 
and over 40 years of age 124% higher than normal. 

These findings emphasize the significance of albuminuria 
as a physical defect and, as they usually cause no symptoms, 
emphasize the necessity of regular periodic health exam- 
inations to detect these conditions in their incipiency. 

How can the mass of the people learn of the absolute 
necessity of being thoroughly examined once a year? 
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By the judicious application of large doses of printer’s 
ink in the form of advertising in the public press? 

Where shall such advertising appear? 

In daily and weekly papers, in special publications going 
into the homes, like the farms: papers, women’s journals, 
Saturday Evening Post, Collier’s and other periodicals which 
are read by the people? 

“Such a campaign of education would be expensive,” is 
one objection we hear raised. Certainly it would be. All 
good things cost money, but the end justifies the means. 

Where would funds be secured to pay for educating the 
people how they should live if they would live and keep well? 

'Phrough the media of the national, state and county med- 
ical associations and societies. 

The great and powerful American Medical Association 
has large means at its command. It spends substantial sums 
each year for various kinds of propaganda, each for the 
public weal. It seeks to eliminate quackery, patent medicines 
and every form of evil which saps the vitals of established 
medicine. 

It gives out medical information of a most valuable kind 
to the public press for the popular education of the people 
on health topics. The Association strives in every way to 
advance the cause of the profession and the people whom 
physicians serve. 

Doubtless those in authority would welcome the oppor- 
tunity to further contribute to this splendid work by aiding 
materially in presenting to the readers of the advertising 
pages short, crisp, snappy ad-itorials on the necessity of 
periodic health examinations. 


State and county societies are not possessed of the re- 
sources of the national organization, but we doubt not 
interested men in those bodies would do their part in ar- 
ranging for the broadcasting of advertisements which would 
“sell” the idea of health examinations to the laity. 

Who should prepare the advertising copy? 

A committee from the society paying for the publicity, 
with the aid and assistance of an advertising agency, so that 
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the proper selling arguments could be discriminatingly 
advanced. 

At the March meeting of the Medical Society of the 
County of Kings (Brooklyn, N. Y.), the editor of MEDICAL 
ECONOMICS advocated this general idea and suggested in ad- 
dition to the advertising that brief editorials be prepared 
by a committee from the society, on topics timely and in 
language easily understandable, for publication in the daily 
papers of the city. 

Not only did the society enthusiastically indorse this idea, 
but another speaker in the person of Mr. Arthur Brisbane, 
editor of the Hearst publications, gave the plan his hearty 
approval. He said if such editorials were sent to him he 
would not only utilize them in his daily editorial column, 
reaching 12,000,000 Hearst paper readers a day, but that 
he would send the matter to the syndicate of 70 daily papers 
scattered throughout the country to which he contributes a 
daily column. 

There is action! 

What the County of Kings is preparing to do can be 
duplicated by many other county societies. If one society 
with less than 2,000 members can undertake such a cam- 
paign, will the national body, the state societies and the 
larger county societies content themselves to do less? 

The organized medical profession has at this moment the 
greatest opportunity for service ever opened to it. 

It has in its power; absolutely, the chance to increase 
the span of life by aiding in the periodic examination of 
every man, woman and child who loves life and desires to 
enjoy to the fullest its pleasures and its responsibilities. 

Are the doctors of the country going to rise to the 
occasion ? 

Will they advocate the spreading of the gospel of health 
by the means hereinbefore set down, or by some method 
leading to the same end? 

Will they benefit mankind now as they have always? 
We vote “Yes” to each question. 
A ballot accompanies every copy of the 100,000 of the May 
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It reads: 

Are you in favor of periodic health examinations? 

Do you favor advertising the necessities for such examina- 
tions in the lay press? 

Slip this ballot into an envelope and send it to MEDICAL 
EcoNoMIcs, 256 Broadway, New York, today. 

Remember the examinations of your patients must be 
made by you, for you are the physician who is caring for 
those patients. 

Keeping your patrons in health is your job. Do you want 
to do your share toward eliminating unnecessary disease 
from the world? 


4 


The Bane of the Bootleggers 





P. & A. Photos 


At first glance one might assume this to be the picture of a research 

worker. But in actuality it shows the “bane of the bootlegger,” Dr. 

W. V. Linder, Chief Chemist of the U. S. Bureau of Internal Revenue, 

who has tested 50,000 samples of bootleg liquor. He says 1,000 of the 

samples contained zinc salts, lead salts or tin salts, absorbed from 
distilling apparatus, while most of the confiscated liquor 

is denatured alcohol, colored and flavored. 
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Some time ago a busy surgeon 
confided that during his. long and 
successful years of practice he 
had not managed to save a 
penny; in the event of his death 
his wife would have found her- 
self practically destitute. He did 
not know how to invest his 
money; a friend kindly advised 
him to buy Treasury Savings 
Certificates from the post office. 

The surgeon followed his 
friend’s suggestion and soon be- 
gan to build up a reserve fund 
which grew rapidly. 

This particular medicine man’s 
failure to provide for the future, 
until urged to do so, was prob- 
ably due to lack of imagination. 
He did not foresee what might 
happen, but he was more easily 
cured than the man whose excess 
of imagination drives him to the 
stock market. His case is often 
a hopeless one. He will very 
likely dabble in stocks, with the 
innocence of the professional man 
who. believes himself a financier, 
until his brokers close him out. 
By rare chance the doctor may be 
keen, acquire a certain knowl- 
edge of stocks, and cease to be 
interested in medicine. His mood 
will largely depend on-the finan- 
cial column of his evening paper. 
He will be optimistic when the 
market is up and_ pessimistic 
when it gravitates downward; his 
patients will soon notice it and 
his practice dwindle accordingly. 

We are familiar with the old 
saying “one cannot serve two 
masters.” A physician, whose 
responsibility is always great, 
who may save lives, or may fail 
to carry out his duty just be- 








Government Bonds As a Physician’s 
Stronghold 


Malfad W. Thewlis, M.D. 
New York 


neDICN 


cause he does not think clearly 
and rapidly at a critical moment, 
cannot very well afford to 
gamble, and to dabble in the stock 
market is gambling. 

In some zoological parks the 
keepers of dangerous animals are 
particularly well paid, because, 
according to the director, a man 
who has financial worries is at a 
disadvantage when accomplish- 


ing dangerous tasks. His mind 
is not clear, and if for one 
minute it wanders from his 


wards, that minute may prove 
fatal. The bears of the zoo and 
the “bears” of the stock market 
are equally dangerous. 

With adequate life, health and 
accident insurance (liability in- 
surance being taken for 
granted), and government bonds, 
a physician is safe. Life insur- 
ance gives the _ physician’s 
family ready money, without 
Federal inheritance taxation, 
provided the policy is in favor of 
his wife or children. Should the 
policy be made out to his estate 
it is taxable, while there is $40,- 
000 exemption if it is made out 
to his family. Life insurance 
provides ready money while the 
estate is being settled, the latter 
requiring, as a rule, two years. 
Life insurance companies will 
also give the physician’s widow 
a stated amount each month in- 
stead of a lump sum, provided 
the policy is so arranged. This 
saves a trust fund in a bank. 

One physician, by selling his 
stocks and bonds and eee 
government issues was so muc 
relieved mentally that his prac- 
tice actually increased several 
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thousand dollars in one year. 
Instead of devoting his time to 
worrying about finance, he studied 
every new development in medi- 
cine. 

In some states the inheritance 
tax on stocks runs as high as 40 
per cent which detracts a great 
deal from the value of the estate. 
There is no heavy inheritance tax 
on Liberty Bonds. 

The most simple method of 
purchasing Government issues is 
to step into any post office and 
buy Treasury Savings Certifi- 
cates. Some of the advantages 
of these are: 

1. They are backed by the 
credit of the U. S. Government 
and are one of the soundest in- 
vestments in the world today. 












about 3% per cent per annum, 
compounded semi-annually. 

6. They are exempt from the 
normal Federal income tax and 
from all State and local taxation 
(except estate and inheritance 
taxes. ). . 

The average investor in a life 
time will not average 4% per 
cent compound interest because 
very few escape some losses. Con- 
sidering the fact that stocks and 
bonds are usually subject to State 
and local taxation, besides the 
income tax, that the inheritance 
taxes may be very high, wgnting 
upon the State in which the com- 
pany was incorporated, Govern- 
ment issues are the most desira- 
ble. With a _ great sense of 
security, the physician, whose 


“A physician cannot very well afford to gamble, and to dabble in stock 
market is gambling.” 


2. Anyone can afford them. A 
$25 certificate costs only $20; a 
$100 certificate costs $80 and a 
$1,000 costs only $800. 

3. Any one person, including 
each member of a family, may 
buy up to $5,000 maturity value 
of any one series. 

4. At the new prices they earn 
about 4% per cent per annum, 
compounded semi-annually, if 
held to maturity. Each certificate 
matures 5 years from date of 
issue. 

5. The 


certificates may be 


eashed before maturity, at any 
time, and the owner then receives 





moriey is invested in them, de- 
votes himself to his work and has 
added reason for increasing his 
income. 

A broker who accumulated a 
fortune in Wall Street has one- 
third of his possessions in Liberty 
Bonds. He says that his sleep 
is never disturbed as a result of 
this safeguard. Recently, I 
asked the vice-president of a 
large trust company what his 
institution was buying for its 
own investment. He replied that 
for some time the company had 
been buying practically nothing 
but Liberty Bonds. 
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Why Some Doctors Do Not Succeed 
in Practice 





C. A. Bryce, M.D. 
Richmond, Va. 


rene 


S I have been seeking the 
A bag of gold at the end of 

the rainbow all-of a long 
life without ever actually achiev- 
ing what the dollars-and-cents 
part of my profession call success, 
I therefore doubt my ability to 
impart anything very helpful on 
the above important subject. Much 
depends upon our ideas of what 
constitutes success. A man may be 
very successful from one point of 
view and a complete failure from 
another. Acting on the assump- 
tion that a doc- 


for wrongdoing to the unprinci- 
pled physician or weakling who 
has insufficient character to resist 
temptation, 
I knew a doctor who was doing 
a fine practice and gaining new 
families daily. One day he dropped 
a letter from his pocket in the 
house of a patient, who read it 
from curiosity. Finding it to con- 
tain most endearing terms from a 
prominent married woman, she 
showed it to her husband, and he 
in turn sent it to the doctor’s wife. 
The spread of 





tor who obtained * 
a big practice 


and collected Bayard Taylor 


“Life lives only in success,” said 
Success i 
reckoned not in money gained, but 


—g the scandal was 
the end of that 


today is | physician’s prac- 


much money 
would be typical 
of a_ successful 
physician, I will 
mention some 


in service rendered. Dr. Bryce has 
set forth some of these elements 
which are essential to the successful 
practice of medicine. 

How much confidence the laity 


tice. Want of 

character was 

his downfall. 
Many years 





things that I 
know will cer- 





sets forth. 


would have in physicians if they all 
measured up to the standards h 


ago a physician 
e | of unusual qual- 
: ifications and 








tainly not pro- 
mote any physi- 
cian’s financial success. It is a 
pretty safe rule to judge the other 
fellow by yourself and the Golden 
Rule is as applicable to doctors of 
today as it was when it was given 
out as good medicine. 

It takes so many things to make 
a successful doctor and so few 
errors to ruin him that one can- 
not point out all the pitfalls, but 
certainly no physician can expect 
to gain and hold the esteem and 
patronage of the community in 
which he operates unless he pos- 
sesses high moral character. I 
have known more medical men 
shipwrecked on this reef than any 
other, for the medical profession 
offers all manner of opportunities 


courtly manners, 
dressing in the 
tip of style and driving a hand- 
some equipage, had an office in 
one of our leading hotels. He en- 
joyed the cream of transient prac- 
tice and had a fine city patronage. 
Two things ruined him: His head 
was turned by making money too 
freely and too easily and he could 
not withstand temptation. The 
same class of highfliers who had 
thrust his success upon him taught 
him to drink and gamble and 
robbed him of his own self-re- 
spect, without which no man can 
succeed, 

There lived and practiced in this 
city about forty years ago a physi- 
cian who was never known to re- 
fuse a call, who never rendered a 
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him who had been more than a 
father to all who ever called to 
him for comfort and help. 
Thousands followed his hearse 
to the cemetery and banked hig 
grave out of sight with roses. Be. 


bill and was on the go every wak- 
ing hour of his time. He lived upon 
the voluntary contributions of his 
immense clientele, who were 
mostly the working people, and I 
do not suppose he ever had as 


acon 
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“One day he dropped a letter from his pocket in the house of a patient.” 


much as a hundred dollars at once 
in his life, though he seemed never 
to be in want of anything he 
needed. His patients kept him in 
working trim. If his horse died 
another one would be standing at 
his hitching post next day; when 
he went into a clothiers and se- 
lected a suit of clothes and asked 
the price he would be told “It is 
paid for, doctor.” He was known 
in every section of the city by 
everyone and he could not get his 
money accepted in any store in 
this city, from the Italian peanut 
vendor to the largest mercantile 
house. 

The doctor came in one evening 
after a hard day’s work and told 
his office man not to let him be 
awakened until he had slept two 
hours as he felt very tired. At the 
expiration of the time the faithful 
servant found he could not arouse 
his master from that blessed re- 
pose that God gives the tired soul 
in His own good time. The word 
went forth in all quarters among 
the humble and poor. Mothers 
ealled their children in from the 
streets, drew down the curtains 
and mourned in silent grief for 





fore the grass had covered the 
mound over his remains the pen- 
nies of the poor had placed a 
towering monument over “Our 
Doctor.” I do not know whether to 
call this doctor’s life a success or 
a failure, but when the silent boat- 
man of the mystic river called for 
him, I feel sure that he had the 
right fare. 

Henry Ford, who is the great- 
est example of success against the 
very heaviest odds that this coun- 
try has ever seen, says of his se- 
cret: “I tell you, selfishness, trying 
to get ahead of the other fellow, 
trying to take away from other 
people, is the worst policy a man 
can follow. It is NOT a ‘practical’ 
viewpoint on life. Any man who is 
a success is a success because his 
work has helped other men, 
whether he realizes it or not. The 
more he helps other men the more 
successful everyone will be, and he 
will get his share.” 

Applied to the practice of medi- 
cine this principle is equally true, 
for the doctor who never has a 
good word to say for his competi- 
tors, takes advantage of his 

(Continued on page 36) 
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Cooperation Between Physician and 
Patient 
J. C. Huges, M.D. 
Brooklyn, N. Y. 
NOEs 


The physician is supposed to 
help the patient. Why not let 
the patient help the physician? 

I have found that by dissemin- 
ating information along certain 
definite lines to my patients, I 
have been able to do a great 
deal more work with a great deal 
less effort and with infinitely 
better results. I am not certain 
that there is anything new in this 
plan, but as it is not generally 
used, I am glad to present it for 
what it is worth to.-my confréres 
throughout the 





toward real efficiency. Will you 
do your share? 


Delays cause 
unnecessary suffering 

Delay in visiting your family 
physician when first taken ill 
means extra expense, loss of time 
from work, unnecessary delay in 
recovery and at times serious ill- 
ness. 

When ill, consult your doctor 
at once. 
Send in your call early 

Should illness 














country. ne a myer & erevess 
here is too much of a ten- rom goin 0 
io = to dency on the part of the public pe pr 
patients a to put all the burden on the . 
small, four- physician. He to, Snppgend to ee bell. 
‘ - e always on call, and i é ossible, ca is 
page folder, th does not respond immediately, pre hefeo re 
nouncing on the he is soundly criticized. Dr. 
first page my Hughes, one of i. a 4 a. m., unless 
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week, n the & P ee | pa- 
other pages tient receiving 
there appears the matter which prompt treatment. Always re- 
I wish to impress upon my _ member the doctor has many calls 


patients under the general head- 
ing of Cooperation. It has helped 
me and I hope it will help the 
other fellow. Here it is: 


Ways to help the doctor 
in his efforts to serve you 


The greatest asset of the busy 
doctor is his time. en you 
take up more than your share 
you are taking it from someone 
else who may be in great need of 
it. To make every minute count 
I must have your help. Just a 
little cooperation between the 
doctor and patient will do much 
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to make each day and unless you 
cooperate with him by getting 
your call in as early as your 
neighbor’s, it will be impossible 
for him to render the service 
rightfully due you. If you wish 
the best service I can give you 
the call must be sent in early. 
Many calls coming in late cannot 
be made until the next day. 
Please remember this and send 
your call in before 9 in the morn- 
ing, or better still, phone them 
to me the night before. 

When sending in your call be 
prepared to tell the complaint or 
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nature of the illness. This infor- 
mation is important and wil! 
greatly aid in getting prompt 
‘treatment with the necessary 
things to work with at your bed- 
side. Much valuable time will 
thus be saved. 

















































Failure to receive 
prompt attention 


Should the physician fail to 
respond to your call within rea- 
sonable time always ’phone the 
office and ascertain the cause of 
delay. 


Engaging physician 
in confinements 

Engage your physician months 
in advance of confinements to 
avoid, when possible, serious com- 
plications at birth. 


Consultations and 
special treatments 


Consultations are invited dur- 
ing office hours in regard to the 
importance of x-ray diagnosis. 
Special treatments or special ex- 
aminations, including x-ray diag- 
nosis of diseases of chest, stom- 
ach, etc., are by appointment only. 


Avoid taking chances 

It is a fact that many avoid- 
able deaths occur constantly in 
this country from diphtheria, 
typhoid fever, appendicitis, can- 
cer and other diseases, because 
regularly licensed medical men 
/are not called in at the beginning 
of illness, nor given every oppor- 
tunity to find out the real ailment 
of the patient, to make a scientific 
diagnosis and to suggest a proper 
course of treatment called for by 
each individual case. Certainly 
every sensible person will admit 
the possible danger in any case 
of illness, of failing to ascertain 
the real nature of the illness, so 
that timely and active scientific 
Measures may be taken; and the 
fimportance of visits at regular 
intervals to physician’s office to 
ascertain the results of treatment 
endered to avoid unnecessary 
omplications and _ unfavorable 
progress of disease when treat- 
ment has once begun will often 
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result in a life extension in years 
to you. 


Bills are due when rendered 

If the statement is incorrect, 
kindly mail it back at once noting 
the cause of complaint. It will 
receive immediate attention. 

If the statement is correct, 
kindly forward amount due. If 
the bill cannot be paid within 
reasonable time send a note stat- 
ing the cause of delay. I have not 
the time to come to you person- 
ally and ask you why your bill 
has received no attention, so kind- 
ly help me as best you can. 

f after waiting a reasonable 
time without any response you 
must not complain if I am com- 
pelled to employ a collecting 
agency to find out the cause of 
the delay. Remember that a 
physician’s time and labor are a 
necessity to combat illness. Kind- 
ly cooperate and do your share 
by not requesting deferred pay- 
ments, for this only deprives some 
other deserving patients of the 
doctor’s time and visits wasted 
unnecessarily over old accounts. 
Pay your bills promptly and by 
so doing help me in my endeavor 
to aid you. 





Poor Finance 


A noted financier was taken 
seriously ill at 90 years old and 
felt that his end was near. 

“Nonsense,” said the doctor, 
“the Lord isn’t going to take you 
until you’ve passed the 100 
mark.”* 

“No, my friend,” said the aged 
banker, “that wouldn’t be 
finance. Why should the Lord 
wait until I reach par when He 
can pick me up at 90?” 

—Business Magazine. 





Paedaretus, when he was not 
elected to be one of the three 
hundred (which was the highest 
honor and office in the city), 
went away cheerfully and smil- 
ing, saying he was glad if the 
city had three hundred better 
citizens tham himself. 

—Plutarch. 
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Origin and Development of the 
Real Estate Mortgage 





Peter Hamilton 
New York, N. Y. 
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HATEVER has endured 
W. through the ages carries 
with it the implication of 
great strength. The pyramids and 
the great Sphinx are illustrations 
of this, while such phrases as 
“The Everlasting Hills,” and “The 
Rock of Ages,” have come to 
symbolize for us that majestic 
strength which we may depend on 
with the utmost confidence. 
One of the institutions of man, 


of material ready at hand and he 
supplied the labor himself. 

When he learned how to kindle 
a fire, to keep off wild beasts, and 
dwelt in a cave his place of abode 
became more permanent, except 
when taken from him by superior 
brawn and ferocity, but no cap- 
ital was required to construct 
such a home when he found it 
already formed in the rocks or 
mountainsides. 
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who is vice president of the Law- 
yer’s Mortgage Co., gives it a touch 
of romance by tracing it back into 
the nether realms of the cave dwell- 


Prosaic or romantic, the mortgage 
is the world’s greatest bone builder. 
Without it we would be cave dwell- 
ers still, mayhap with it any man 


ead his “own vine and fig wie 


lested and such 
liens, based as 
they were on su- 
perior strength 
or numbers, may 
sometimes have 
yielded to their 
holders very 
high, not to say 


dwell tranquilly 








existed, for we 
find it familiarly 
spoken of in the earliest writings 
that have been found on the earth. 
It helps man to provide one of his 
real and primary necessities, his 
home, with protection from storm 
and cola, and it is sure to remain 
in some form as a powerful factor 
in human life to the very end of 
time. 

It is impossible to know, but 
interesting to speculate, as to just 
when and how the first mortgage 
was placed. It seems certain that 
when man was a tree dweller he 
did not need a mortgage to erect 
his home. Trees were plentiful 
and whatever rough nests he built 
in their branches were probably 
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usurious, rates 
of interest. It is probable that 
even in that early period there 
were artificial caves requiring the 
labor of others in the digging, and 
this may have led to some kind 
of “mechanic’s lien,” paid by the 
proprietor, possibly in labor reci- 
procity. 

It is not inconceivable that such 
obligations may have run for 
many moons, or however they 
measured time, before being dis- 
charged by the cave holder and 
this would be an ancient approx- 
imation of a mortgage as we 
know it. 

Of a somewhat later time we 
have record that caves were 
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bought and sold, as in the Book 
of Genesis, when Abraham bought 
the Cave of Macpelah from the 
Sons of Heth, as a sepulchre for 
his wife Sarah. Abraham, who 
was rich, probably bought out- 
right without giving a mortgage, 
but there were doubtless others, 
not so fortunately situated, who 
borrowed a part of the purchase 
price when they bought a family 
burial cave, giving some kind of 
writing as security. 

But the mode of life of Abra- 
ham and his contemporaries was 
nomadic, as they lived in tents, 
moving with their flocks and herds 
in quest of good pastures. There 
would seem to have been little 
need of mortgages to help build 
hémes for Abraham’s tribes in 
that period. 

After the cave men came the 
lake dwellers and they had houses 
of wood, built over the water on 
piles or stilts, again for protec- 
tion, and these houses represented 
fixed capital. They were grouped 
in considerable numbers forming 
a community and value must have 
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or skins, may very well have ad. 
vanced to his poorer neighbor part 
or all ot the wherewithal to build 
his house, taking as interest his 
allegiance as a fighting man, his 
labor when needed, or, possibly a 
tithe of his spoils from the hunt, 

This was truly a mortgage on 
real estate serving a useful pur. 
pose to both the borrower and the 
lender. 

As the building art improved, 
other materials were used in the 
construction of houses, first sun- 
baked clay tiles or bricks, and 
later stone. The remains of con- 
siderable cities, built largely of 
these more substantial materials, 
many centuries B. C. have been 
unearthed by archeologists in the 
country lying between the Eu- 
phrates and the Tigris Rivers, 
comprising the Mesopotamian 
plains and the Assyrian Plateau; 
the country just east of Palestine. 

In Hammurabi’s palace at Bab- 
ylon was found a tremendous li- 
brary, consisting of thousands of 
clay tablets of various sizes hav- 
ing upon them strange writings in 


“It seems certain that when man was a tree dw eller he did not need 
a mortgage to erect his home.” 


arisen, through differences of lo- 
cation and accessibility, just as in 
our modern cities. Although every 
lake dweller had to have a house, 
it is not to be supposed that they 
were all equally well off, and the 
man rich in shells, or wampum, 


characters shaped like arrow 
heads or wedges stamped into the 
clay when it was soft. Only a rich 
man could afford shelf room for 
such a library, but Hammurabi 
was a king who apparently had 
(Continued on page 40) 
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Letters of a Self-Made Doctor 





Harold Hays, M.D., F.A.C.S. 
New York, N.Y. 
Letter No. 6 
NICs 


My DEAR JERRY: 

I have just eaten a hearty sup- 
per and am on my way to a med- 
ical meeting but before I go I 
shall have a moment’s time to 
scribble you a few lines although 
I may not be able to finish until I 
get home. 

My supper isn’t sitting any too 
lightly because I gulped it down 
in the usual hurry that medical 
men are prone to. I suppose I 
ought to count ten with every 
mouthful I chew but I always eat 
as if I were rushing -off to an im- 
portant operation with the result 
that I have to pull out my pipe 
with the last course in order to 
get enough saliva flowing for di- 
gestive purposes. 

I am going to the meeting of 
the Esculapius Society tonight. 
They have on a program in which 
I am not very much interested and 
which no doubt will bore me to 
death but still I am going. And to 
make matters worse, they will 
meet in a stuffy old room, every 
man will be smoking a pipe or 
a cigar or a cigarette and you 
will be able to cut the air. 

Perhaps after the meeting is 
over, someone will suggest open- 
ing a window. I suppose the rea- 
son they never open a window at 
one of these meetings is that they 
are afraid that some of the med- 
ical knowledge will fly out of the 
window. Or perhaps they don’t 
want the public to know that they 
are rowing or calling one another 
by unseemly names in the most 
polite language. Anyway, there 
must be some reason. 
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“Doctors remind me of a lot of 
nanny-goats, particularly at a 
medical meeting,” a friend of 
mine remarked the other day. 

“Whyfore?” I asked. 

“Do they ever sneeze into a 
handkerchief? Do they ever turn 
their heads aside when they 
cough? 

“Nothing doing. When they 
want to sneeze they take a long 
breath and see how far they can 
project the infinitesimal streams 
of air into the atmosphere. Lei- 
surely they take out a_ pocket 
handkerchief which reaches the 
region of their noses at about the 
tenth sneeze. Meanwhile the air 
has about a million more bugs to 
contend with. When it comes to 
the coughing act, the possible ex- 
pectoration may be put away into 
a back pocket. The only saving 
grace is that doctors in some way 
become immune to the ordinary 
bugs or the Lord protects them 
somehov..” : 

“Well, I don’t know that I 
would go as far as you do, old 
man,” I answered. “But taking it 
all and all, it would seem to me 
that the cobwebs in the brains of 
some of our medical men could be 
cleaned out by some wholesome air 
at medical meetings.” 

All joking aside, my boy, going 
to the meetings of medical so- 
cieties is a sacred rite, which all 
young men particularly, should 
indulge in. I won’t say that you 
will always lay aside a _ vast 
amount of medical knowledge but 
you can’t help but absorb some- 
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thing which is of more value than 
the contaminated air. 

I have made it a point, in fact I 
made it a point in my earliest 
days, to join as many of the local 
societies as I could, chief among 
which was the County Medical So- 
ciety, because that is the stepping 
stone to the State Society and the 
American Medical Association. 

And let me say here that, no 
matter how much knocking of this 
latter society you hear, it is the 
representative society of the 
United States and therefore you 
must affiliate with it. Most of the 
men who knock it the hardest are 
the men who know least about it 
and if they are not satisfied with 
the way it is run, they ought to 
try to manage the same sort of 
an organization themselves and 
see where the difficulties are. 

But I am more anxious to bring 
home the value of your local so- 
cieties to you. There are two 
chief reasons why you should be- 
long to them. In the first place, 
it gives you the opportunity to 
get acquainted with the other men 
in town (and you never know 
when it will do you some good to 
be known to them) and secondly, 
every once in so often you ought 
to have a paper ready to spring 
on them to let them know what a 
bright boy you are. 

It doesn’t make any difference 
how much knowledge you have 
stored up in that massive brain 
of yours, it doesn’t make any dif- 
ference how much you are sure 
you know, and know better than 
the other fellow, the other fellow 
is never going to know it until 
you open your mouth and spill 
the beans. Whether what you 
have to say is worth while or not, 
you will soon find out. 

My first experiences at medical 
societies may interest you. I had 
a smattering of knowledge of my 
specialty and it occurred to me 
that I ought to spatter some of 
that smatter. I dug up a subject 
which had an anatomico-physio- 
logico - pathological - asinity to it 
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which would stamp me as one of 
those virgin egotists who didn’t 
know where he was at. I took it 
over to the president of the so- 
ciety and asked his permission to 
read it. He was a wise man. After 
glancing at my ms. he sent it back 
with the following letter: 

Dear Dr. Hutt: 

I have read your paper and my sound- 
est advice is to scrap it. You have man- 
aged to give the impression that the 
deepest thought and the longest words 
give the profoundest knowledge. Such a 
paper might go before a bunch of Pan- 
Germanists if it were founded on thor- 
ough research work by yourself, but as 
a matter of fact, the members of our 
society are hard working American doc- 
tors who want to learn practical things 
which can help them in their every-day 
work. At times they are even willing to 
be amused at a medical meeting. 

I would really like to have you read a 
paper to us. In its preparation I want 
you to bear two facts in mind—first that 
you should write of the simplest things in 
every-day English and second try to con- 
vey the impression that you are human, 
even if you have to knock yourself once 
in a while, 

Sincerely, 
James Lovejoy. 

I took Lovejoy’s advice, tore up 
the paper that I spent so many 
hours writing and then I began to 
bone up on the “Causes and Man- 
agement of Nasal Hemorrhage.” 
This met with Lovejoy’s approval 
and, much to my satisfaction, I 
got away with it beautifully. 

Of course, as time goes on, it 
is worth while to be in the posi- 
tion where your societies want 
your papers but if you get on the 
program more than once every 
two years, you are more than 
lucky. Moreover, it’s a question in 
my mind whether the men want 
to hear you oftener than that, 
except in discussion, no matter 
how good you are. They like a 
variety show much better than a 
one-man performance. 

I found that it was a good thing 
to get with the boys and be chum- 
my-like. I would go to medical 
meetings which would be so dead 
that even the devil himself would 
have found it hard to keep awake. 
At such times, I would rest the 
nape of my neck on the rounded 
top of the cane bottom chair and 
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go into a half snooze until it was 
time for refreshments. 

Then I would sit ’round until 
the wee small hours of the morn- 
ing chinning with the other men. 
Don’t think that this was time 
wasted. I found that most of the 
fellows were very likable and, if 
they weren’t as scientifically in- 
dined as one would desire, it 
wasn’t always their fault. Some 
of them weren’t made to be scien- 
tific but just good practical doc- 
tors. Others were kept busy with 
an overwhelming, cheap practice 
which absorbed all their energies 
so that when they went to bed at 
night, it was merely to forget un- 
til the next day’s grind. And then 
there was a third class of reticent 
fellows who never could get on 
their feet to talk but who could 
tell you a lot around a table. 

Moreover, I found that many of 
them liked to ask me questions 
which would help to solve a case 
on which they were working. 
When I look back on all those 
“snooze-fests” at this late date I 
find that some of the best friends 
Ihave are among the men whom 
I met after the so-called scientific 
part of the program was over. 

I told you that I didn’t think 
that I would be able to finish this 
letter before I went to the Escu- 
lapius Society meeting. I had to 
run to get there by nine o’clock. 
The meeting was scheduled for 
eight but I was in plenty of time. 
It is now midnight. 

How did I enjoy the meeting? 

Well, you see, my boy, this was a 
high-brow meeting and only the 
holy of holiests was allowed to get 
up to say something, which meant 
that I wasn’t called on often. I 
gleaned one or two scientific facts 
of interest which more than re- 
paid me for going and I managed 
to study a good deal of human 
nature. 

I had previously learned that 
there were three kinds of men 
who attended these meetings— 
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wise ones, semi-wise ones and 
jack-asses. I mean no disparage- 
ment to medical men when I say 
this, because very few fall into 
the latter class. 

Let me give you an example of 
what happened this evening. The 
subject had to do with intra- 
cranial lesions. Dr. Wise-one got 
up first. He knew his subject. 

“The subject was very well pre- 
sented,” he said. “I am firmly con- 
vinced that there is no field of 
medicine which is more confusing. 
In my experience I have had many 
similar cases, etc., etc.” And 
then he went on to intelligently 
enumerate his cases and pointed 
out differences. 

Then Dr. Semi-wise One got up. 

“Gentlemen,” he said, “I was 
much impressed with the Doctor’s 
paper. I do not pretend to have 
as exact a knowledge of the sub- 
ject as Dr. Wise-one. But I have 
had one or two cases in my prac- 
tice which might prove interest- 
ing.” Then he went on to enumer- 
ate his cases, which had nothing 
to do with the subject. 

Finally Dr. Jack-ass had a 
chance to get on his feet. 

“T am thrilled with the picture 
which the Doctor has presented,” 
he said, as he puffed out his chest 
and strutted about in front of the 
front chairs and tried to look im- 
portant. “I always give the cases 
my most serious thought. I lay 
awake nights thinking about the 
awful suffering my patient has 
gone through. I want to help him. 
Now it has occurred to me (and 
this does not mean that I have 
not the greatest admiration for 
the Doctor, who is known to all of 
us as the par excellence in med- 
ical science and the acme of per- 
fection in his work) that if a 
more minute examination were 
made of the cerebrospinal fluid 
and if—I say—if one were able to 
find pathological brain substance 
in it which would give a clue to 
the possibilities of a neoplasm or 

(Concluded on page 48) 
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MEDICAL 
Editorial 
Deciding An Important Question 

EDICAL ECONOMICS, in its leading article in this issue, 
puts forth a plan for advertising in the daily, 
weekly and monthly lay press, setting forth the 

leading features of periodic health examinations and 
urgently advocating the acceptance of these vital principles 
by the people. 

MEDICAL ECONOMICS suggests that appropriations to meet 
the cost of this very necessary publicity be made by the 
American Medical Association and the various State and 
County Medical Societies. 

“Where can we get the money?” ask some of the mem- 
bers of these societies. 

The American Medical Association is so splendidly or- 
ganized and financed that it would doubtless easily find 
ways and means to make such an outlay. The other so- 
cieties could well afford to increase dues by $1 or $2 a year, 
the increase to be utilized for advertising, as a society, in 
the local press. 

Medicine seems to have advanced sometimes by evolu- 
tion and at others by revolution. 

The advance suggested herein is the result of a peaceful 
evolution, which has been progressing for a considerable 
period. Systems must perforce give way to others, when 
their duty is done. 

The old-fashioned way of pouring nauseous decoctions of 
drugs down the unwilling throats of a defenseless, because 
ignorant, populace has been relegated to the limbo of in- 
nocuous desuetude. Twenty grain doses of calomel are out 
of date. 

Permitting men to become ill, when it can be prevented, 
is going out of fashion. The laity is commencing to learn 
that public health is purchasable. And laymen are in the 
market for that commodity in wholesale quantities. 

Are we, as physicians, going to sell it to them, or are we 
going to sit supinely on our haunches as we have done be- 
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Editorial 
fore and permit some untutored and unlettered cult to do 
for the people what they have every right to expect of us? 
Ssue, We are altogether too prone to stick our professional 


laily,§ heads in the sand and whistle through our teeth that all 
| thei’ cultism is bunk. No cult can exist for long unless it has 




















and# some little peg upon which to hang its hat. 
iples Why do we not take a lesson out of their books? 
Echo answers, Why! ss 
meet Meanwhile, medicine is faced with the greatest oppor- 


the tunity for service ever presented. 





and Will it respond? | 
Will it grasp the proffered chance? 
1em- Will it lay hold on preclinical medicine and carry it out 
to the successful end? 
an MEDICAL ECONOMICS not only presents this vital and 
find timely subject to its 100,000 readers, but it asks you to | 
go § vote by a specially prepared ballot on the merits of pre- | 
ell clinical medicine and the advisability of advertising, 
_ i, | through society action, to the people. 
‘ The great question is “Have physicians a duty to their 
oll patients ?” 
. If so, the next question is “Will they make the most of 
it, now that opportunity knocks?” 
- Your vote will help decide this question! 
A DIe 
hen Old Solomon Knew! 
Old Mr. Solomon knew. The next would come to him, but that if he 
s of time some smooth and oily sales- listened to the siren songs of the 
man attempts to lead you into the stock salesman and the man who 
uS€ # = Jand flowing with milk and honey, can extract gold from sea water, 
in- or oil, gold, or other commodities, nitrogen from the air and other 
and who guarantees you attractive feats, possible but not profitable 
out dividends, and all the rest, harken to the small investor, he would 
back to the wisdom of the wisest eventually subsist on a menu of 
of men: “He that tilleth his land snowballs. 
ted, shall have plenty of bread; but In short, Solomon advocated 
arn he that followeth after vain per- conservatism. The next time, 
sons shall have poverty enough. ” gentle reader, that you are ap- 
the We lay no claim to strength in proached to buy stock in any- 
exegesis but we opine that Solo- thing, recall the words of the 
mon intended to convey the mean- long deceased Mr. Solomon and 
we ing that “every man to his task.” ask your banker’s advice. 
bé He believed that if a man were Solomon was wise unto his day 
frugal and industrious, plenty and generation. He knew. 

















ASSET A MAN POSSES- 
SES. Thus says Herbert 

Kauffman. He goes on: 

“There is gold in the creeks of the Yukon 
And tons in the dirt of the Strand 
age + an untold slough of the dust in 
As dene a Spanish bully knew 
But the hour glass holds more in its 

sands.” 

The tendency of many men is 
to regard time lightly. 

The physician who has learned 
the lesson of concentration pos- 
sesses jewels far richer than 
rubies. 

The man who is a success is 
the man who is everlastingly on 
the job. By being on the job I 
mean that he is not swapping ex- 
periences in the drug store down- 
town, nor talking baseball in the 
corner grocery, nor shooting bil- 
liards in a Main Street parlor. 
The doctors under whose names 
the recording angel writes the 
word “success” are the men who 
have always been there when 
wanted. The “there” in this in- 
stance is the doctor’s residence 
or his office. 

I know of a physician in a New 
England state who made an in- 
ventory of his goods and chattels 
not long ago, and found that at 
the market value of his securi- 
ties and real estate he was pos- 
sessed of more than 100,000 real 
good dollars. 

That man is still some distance 
this side of fifty. 

He started out in his early 
twenties to practice medicine in a 
life size and growing town. He 
made up his mind that the prac- 
tice of medicine meant the giving 
of service to men of all degrees, 
high and low, and all that comes 
between those two designations. 
He pulled none of the stunts which 
young men of his age used to try 
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in going into a new town. He did 
not drive his horse madly through 
the streets, only to slow up when 
he got out into the country be- 
cause he had no real destination; 
he did not have a pew the third 
row from the front in the church 
of his choice; he was not a lodge 
joiner. 

He was simply a good doctor 
who had a good hospital experi- 
ence and had picked out that town 
with malice aforethought, because 
he believed it was the town in 
which he would like to live and 
bring up his children, of which at 
the time of his location he pos- 
sessed none. 

The people learned to know 
more by observation than by any 
other way that the doctor could 
always be found at home. There 
were a number of other physicians 
in the old town, but in se of 
emergency oftentimes it would be 
learned that Dr. A. was away on 
a fishing trip, and Dr. B. had gone 
to Boston, and Dr. C. was out 
making calls, and so people were 
compelled to call for Dr. D. 

He had a personality that won 
and that personality plus a con- 
siderable amount of sound medical 
knowledge and judgment, plus a 
great deal of common Yankee 
horse sense made the doctor the 
leading practitioner in his town 
and one of the outstanding gen- 
eral practitioners of his state. 

When I say that he spent all of 
his time in his office or at his 
residence, it must be known that 
he had a garden of some dimen- 
sions, and a hennery well stocked; 
his exercise was taken in that 
garden and in tending for his 
hens. When not keeping office 
hours or making calls the doctor 

(Continued on page 42) 
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Modified Milk 
in Practical Form 


VERY physician realizes the difficulty of 


modifying milk in the average home. Aside: 


from the ever present danger of contamina- 
tion, the resulting milk, through lack of facilities 
or proper understanding, varies at each modifica- 
tion; the baby does not digest his food properly 
and is likely to be undernourished. 


These troubles can be avoided, if as soon as an infant fails 
to show a progressive gain in weight on its natural food, re- 
course is had to Nestlé's Milk Food, either to supplement or 
to take the place entirely of its mother’s milk. Nestlé’s Milk 
Food is easily prepared by the mother or nurse for immediate 
feeding, by simply adding the requisite amount of water to 
a given quantity of the Food, and boiling for one minute. 
The routine use of Nestlé’s Milk Food is soon followed by 
marked improvement in the baby’s digestion and well-being. 


When it is necessary to change from breast to bottle 
feeding, Nestlé’s Milk Food makes the transition possible 
without difficulty. A baby who is nourished on this food 
develops just as a baby fed on mother’s milk—sleeping as 
the normal infant should, and showing a steady gain in weight. 


Nestlé’s Milk Food, therefore, places the “modified milk” 
feeding of infants on a convenient and effective basis. It 
makes available pure cows’ milk in a form that assures uni- 
formity, and absolute freedom from bacterial contamination. 


The best evidence of the value of Nestlé’s Milk Food as 
a substitute for mother’s milk is found in the healthy, happy 
babies who are thriving on it. 


May we send you samples? 
NESTLE’S FOOD COMPANY 


112 Market Street Nestlé Building 
San Francisco New York City 
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This Month’s Free Literature 


The brief paragraphs on this page are designed to keep busy physi. 
cians informed about useful literature and samples offered by many 


facturers of instruments, appliances and pharmaceutical 


roducts, 


Our readers are requested to mention MEDICAL ECONOMICS when writ. 
ing the manufacturer for this literature. 


In a 72-page booklet entitled 
“Five, Therapeutic Aids,” The 
Drug Products Company, 156 
Meadow St., Long Island City, 
New York, describes High Blood 
Pressure, its diagnostic Signifi- 
cance and its efficient treatment; 
Arsphenamine Administration and 
the treatment of Diabetes with 
Insoluls and Aurazyme. Copies 
will be sent on request. 

& * + 


C. M. Sorensen Co., Inc., 444 
Jackson Ave., Long Island City, 
N. Y., distribte a folder entitled 
“Light on Dark Subjects.” This 
describes the Sorensen Adjustable 
Light Fixture in detail. 


* * * 


“D & G Sutures”’ is the title of 
an attractive 48-page booklet pub- 
lished by Davis & Geck, 211 Duf- 
field St., Brooklyn, N. Y. In addi- 
tion to describing D & G Products 
it contains a lot of useful informa- 
tion about Sutures. 

& * * 


“The Messenger” is the name of 
a bulletin issued by the Standard 
Laboratories, Inc., 847 W. Jackson 
Blvd., Chicago. It features in an 
interesting way matters vital to 
the success of the Dispensing 
Physician. Dispensers interested 
will be placed on the mailing list 
on request. 

* * * 


“Thyroid Disturbances — Their 
Medical Treatment” is the title of 
a 32-page booklet on the latest 
therapeusis abstracted from works 
of eminent authorities, as well as 
the experiences of the family doc- 
tor. Copies may be obtained by 
writing Menley & James, 70 West 
40th St., New York, N. Y. 


- 


“The Treatment of Respiratory 
Conditions” is a 24-page booklet 
containing the reports of 32 physi- 
cians on the use of Guaisodide in 
over 1000 cases of Pneumonia, 
Asthma, Pleurisy, Influenza, Bron- 
chitis, Tuberculosis and other dis- 
eases of the respiratory system. 
Sent on request by George A. 
Breon Co., Kansas City, Mo. 


* * * 


Lavoris Chemical Company, 
Minneapolis, Minn., will send on 
request a small but very attrac- 
tively printed booklet telling the 
story of their product Lavoris. 

* * « 


“Some Reminders — Mostly 
Diagnostic” is the title of a little 
booklet published by Fellows Med- 
ical Company, 28 Christopher St. 
New York City. It serves as an 
excellent reminder to the general 
practitioner on diagnostic sub- 
jects. 

* * * 

A 24-page booklet consisting en- 
tirely of case reports and conclu- 
sions by physicians using Collene 
is published by Thomas Leeming 
& Co., 130 William St., New York 
City. Copies on request. 

* * * 


G. W. Carnick Co., 417 Canal 
Street, New York, N. Y., publish 
monthly the Journal of Organo- 
therapy, which is a record of 
progress in the study of the in- 
ternal secretions and metabolism. 

* * * 


George P. Pilling & Son Co.,, 
Philadelphia, Pa., have just is- 
sued a 20-page bulletin describing 
Pilling-Made Chevalier Jackson 
Instruments. Copies may be had 
on request to the company. 
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More Foot Power 
Per Day for Doctors 
and Their Patients 


Men and women can walk with greater 
ease in Cantilever Shoes because they allow 
the feet to function properly. Many physi- 
cians wear and recommend Cantilevers. The 
flexible arch, the natural lines and the wedged 
heel of sensible height are features that we 
have built into Cantilever Shoes to make them 
comfortable and healthful. 


The flexible Cantilever arch laces up to 
follow the undercurve of the foot. This as- 
sures snug arch support without any restriction 
of foot muscles. Better circulation and free 
foot action result. 


The lines of the Cantilever Shoes are the 
lines of the foot. The toes are allowed to 
straighten out and the foot can regain its 
normal form. 


The wedged heel is slightly higher on " - 
inside. This inclines the wearer to toe straight 
ahead, taking the weight off the inner and 
weaker side of the foot and distributing it 
evenly. 


Both the men’s and women’s models are 
- looking. They are made of fine materials 
by skilled workers and their high quality 
makes them truly economical. 


The Cantilever Shoe A partial list of 
is sold by selected dealers is printed at 
= s in over 500 the right. Names and 

es. Cantilever addresses of other 
ta rs are glad to dealers may be had 
co-operate with physi- by writing the man- 
cians toward the bet- ufacturers, Morse & ¢” 
terment of public Burt Co., 1 Carlton 
foot-health. Ave,, Brooklyn, N. Y. 


antilever 


For Men 


Shoe *e"" i 


All Cantilever Prices Have Been Reduced 














New Instruments and Appliances 


Our readers are requested to advise us of new and improved instru- 


ments, appliances and equipment. 


Where possible always furnish 


photographs or drawings. 


B-D Manometer 


The B-D Manometer embodies 
three distinct principles: 

Gravity-mercury type, 

Individually calibrated manom- 


eter, 

Individually etched scale. 

The Manometer Reservoir is un- 
breakable and made of metal 
which is guaranteed not to rust 
and is not affected by contact with 
mercury, 
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The Manometer Tube is thor- 
oughly seasoned to provide 
against any change in the char- 
acter of the glass. 

The Metal Cap is a stabilizing 
device secured to the top of the 
manometer tube and fitted with a 
disc of non-corrosive, metal gauze 
and a disc of specially prepared 
leather. These discs while allow- 
ing the passage of air, prevent the 

assage of mercury. This com- 
ination stabilizes the column of 
mercury against undue oscilla- 
tions. Since the Auscultatory 
method has obtained precedence 
over the Oscillatory, this feature 
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provides for greater accuracy and 
ease in reading the pressure. 

The Scale is made of very 
heavy, white, vitrified material 
which has the same ratio of ex- 
pansion and contraction as the 
manometer tube. Each scale is 
hand graduated and etched to con- 
form to the individually calibrated 
manometer to which it applies. 
The scale is protected on all sides 
and rear by a heavy frame of 
American Walnut. 

The Air Release is of microm. 
eter type. It is an airtight release 
which will hold the mercury 
column indefinitely, enabling con- 
trol within a fraction of a milli- 
meter. 

The Case is made of solid Amer- 
ican Walnut, hand rubbed, with 
two piece lid designed to prevent 
warping and to allow the complete 
inflation system to be enclosed in 
the case. It is fitted with positive 
locks which automatically secure 
both sections of the lid, also a 
vertical lock which automatically 
secures the instrument in an up- 
right position, ready for use. 

A Certificate of Examination is 
furnished with each instrument. 

Further information may be 
obtained from Becton, Dickinson 
& Co., Rutherford, N. J. 


The Modern Waste Receptacle 








The American Metal Furniture 


Co. has designed a new type of 
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BETZCO 
Major Therapeutic Lamp 


On Easy Terms—Only $20” Down 


A lamp that produces energy 
waves for therapeutic use for 
less money than many other 
types now in use. It has a 
number of superior points 
which guarantee _ all-around 
mechanical and electrical ef- 
ficiency. It is of simple con- 
struction, perfectly rigid, yet 
fully flexible. It is mounted on 
a heavy tripod with 
telescoping, acid-proof, 
nickel-plated tube for 
height regulation. The 
interior of the rod into 
which it telescopes is 
fitted with a _ tension 
spring, making it easy 
to raise or lower the 
lamp and preventing 
sudden descent. All de- 
sired positions for treatment 
are obtainable by means of 
the extension arm, which will 
swing over any part of the 
table at the desired distance 
and angle. Arm is regulated 
by means of thumb-screw at 
the top of the standard and by 
means of a joint at the reflec- 
tor which allows it to 
pointed at any angle. 
The reflector is beautiful, be- 
ing made from vitreous white 
porcelain. It produces a white 
light with just the degree of 
heat desired from the mildest 
to the most intense. It is a 
superior reflector, because it 
insures perfect uniformity, 
proper diffusing and proper 
reflecting of luminous and 
thermo rays. 

9ME2390—Betzeo MAJOR 

THERAPEUTIC LAMP, 

complete. .. +++ $110.00 


MAIL COUPON TO NEAREST ADDRESS 

































HAMMOND 
FRANK S. BETZ COMPANY fRDdtcna 
CHICAGO, 30 E. Randolph St. NEW YORK, 6-8 W. 48th St. 
Enclosed find $20.00 as first payment on your 9ME2390 Betzco Major Thera- 
peutic Lamp, it being understood that the balance of $90.00 is to be paid in 
equal monthly payments of $10.00 for nine months without interest. This offer 
to be under the terms of your rigid guarantee whereby you agree that this 
lamp must be up to the minute in workmanship and efficiency and that it 
will give complete satisfaction. In case I am not satisfied, you agree to 
take the lamp back and return my money. 
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BURNS 


Radiant Light and Heat give 


excel- 
lent results in the healing of severe 
burns. The hyperemia, induced by in- 
creasing local circulation, romotes 
rapid tissue repair, prevents sloughing, 
and usually obviates disfiguring scars. 
The results obtained with this simple. 
harmless treatment will surprise and 
Please you. Try the 


Radiant Light and Heat 
Applicator 


Its rays are parallel and give maximum 

netration. There is no focal spot to 
urn or blister even in prolonged appli- 
cations. Remarkable heating effect is 
secured with minimum current con- 
sumption. 
sed for years in Government and 
other hospitals and in private practice 
in the treatment of 

Colds 


Eczema 
Erysipelas 
Female Com- 
plaints 
Lumbago 
Neuritis 
Rheumatism 
Sprains 


and many 
other ills 


Illustration shows Office 
Applicator No. 0670, 12” 
diameter, with stand, at 
$30. No. 0645, and 
Applicator, has same de- 
sign, 8” diameter, with- 
out stand, at $10. Fold- 
ing stand for No. 0645, 
$6.00. 






Genuine Thermolites are 

branded — Look for the 

mame on top of applica- 

tor. It is your guarantee 

of satisfaction. 

Write for Literature on Radiant 
Light and Heat 


H. G. MeFADDIN & CO. 
42 Warren Street, New York 
Makers of Lighting Devices since 1874 
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sanitary waste receptacles for the 
disposal of soiled dressings and 
other waste material. 

These waste receptacles are 9” 
in diameter, 24” high and are 
made of white enamel. The inside 
is arranged to hold a stand- 
= 25-pound heavy Kraft paper 

ag. 





The filled bag can be con- 
veniently removed and a new bag 
put into place without soiling the 
hands. Fifty paper bags are 
supplied with each container. 

Two types of Waste Receptacles 
are made: 

The “Perfection” with opening 
in the top and the “American” 
with nickel plated hinged top and 
nickel ahibed foot lever for opera- 
tions. 

Further information obtainable 
from the American Metal Furni- 
ture Co., Indianapolis, Ind. 


Littauer-Halstead’s Mosquito 
Artery Forceps 





Dr. Halstead designed mosquito 
artery forceps for use on a small 
operative field where many blood 
vessels need clamping. The thin- 
ness of the forceps where the two 
members are hinged is of import 
ance. The mortise joint in 
Littauer’s modification makes it 
possible to decrease the thickness 
of the forceps. The joint alsd 


makes for permanent accurate 
meeting of the fine points. 
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Littauer-Halstead mosquito for- 
ceps may be obtained from any 
regular surgical instrument 
dealer. 








Zahn's Modification of Goodell’s 
Uterine Dilator 


The Zahn modification makes 
a universal utertne dilator of the 
original Goodell’s in that the 
points of the dilating members 
are very small so that they can be 
introduced into a virgin uterus 
with little ef- 
fort and pre- 
liminary dilata- 
tion may be 
effected before 
the heavier 
parts of the 
dilating mem- 
bers are intro- 
duced. Zahn- 
Goodells’ dila- 
tor represents 
two distinct 
models of uter- 
ine dilators, 
the Atlees 
and the Good- 
ells. The new 
instrument 
may be ob- 
tained through 
any regular 
surgical instru- 
ment dealer. 
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Have You Tried 


More Satisfactory 
Saves Time 
Costs Less 


Impervious Form for all occlusive or 
protective coverings over hot or 
packs. Softer, easier to handle, and less 
expensive than other dressings. Fur- 
nished in single and double weights. 
Perforated Form fills a long felt need for 
a direct dressing that will not adhere. 
Air, drainage and medication provided 
for through the perforations of the tissue. 
Excels for Burns, Ulcers, and all Granu- 
lating or sensitive wounds. 


AT ALL SUPPLY HOUSES 
Sample on request 


THE CILKLOID CO. 


MARSHALLTOWN, IOWA 








The ProfessionalMan's work is difficult, exacting. 
To do it well, he needs plenty of Light, right on 
the Sub ect, but not in his eyes, and to give him 
that lignt he needs .. . 


SORENSEN ADJUSTABLE 
FIXTURES 
Write for CATALOG and PRICES to 
C. M. SORENSEN CO. Inc. 
444 Jackson Ave., Long Island City, 
New York 
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Financial Department 


The gorpes of this column is to provide the physician-investor with 
le investment information and to help him in choosing the sound 


securities that meet his requirements. 


Each month we will review briefly the financial situation and outlook 
and answer several questions of general interest on investment. 


Business did not improve 
throughout the month of April. In 
fact all signs confirmed our fore- 
cast in the March review that 
trade and industry were steadily 
but gradually slowing down. Steel 
production declined sharply while 
commodity prices generally 
showed a further broad decline, 
though the absolute drop was 
relatively slight. Perhaps the 
most significant event of the 
month from the standpoint of in- 
dustry was the slackening of sales 
of automobiles. The prosperity of 
this branch of industry ~ been 

henomenal but there never has 
boon any question that some day 
the automobile trade must ap- 
proximate its limit of growth and 
suffer, temporarily at least the 
conditions of over production. 
This situation seems to have ar- 
rived and with it a recession of 
activity on the part of allied 
branches of the industry. 

The financial situation contin- 
ues to be aggravated by further 
delay in tax reduction, soldier 
bonus legislation and the consid- 
eration by Congress of other dis- 
turbing and objectionable meas- 
ures. The encouraging factors of 
the month have been the favor ac- 
corded the Dawes Plan for the re- 
habilitation of Germany by the 
various governments concerned 
and the forceful address of the 
President regarding domestic and 
foreign affairs at the annual 
luncheon of the Associated Press 
representatives at New York. Re- 
ee | the much debated and 
much delayed tax revision meas- 


ures before Congress, the prob- 
ability is that a tax bill in some 
form will be passed by Congress 
at this session. Without question 
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Secretary Mellon has made out 
such a clear case for reform that 
the Democratic party cannot afford 
to prevent the passage of a tax 
bill—for political reasons if for 
no other. The strategy of Dem- 
ocratic leaders is to carry their 
point of taxing the rich in the 
sense that they put the burden 
of taxation upon the very large 
incomes, while they make their 
appeal to the public on the 
strength of the reductions which 
they propose in the moderate in- 
comes. The probable outcome will 
be a schedule of rates which shall 
put back fairly high surtaxes but 
shall give real relief to the income 
taxpayers who are subject to the 
lower brackets of surtaxes. 

Developments in the European 
situation continue to be encour- 
aging. The Dawes Plan seems to 
be generally acceptable to the vari- 
ous parties concerned in the rep- 
arations dispute. Some changes in 
the details will be necessary but 
the broader aspects of the plan 
are generally regarded as just 
and the possibilities of arriving 
at a satisfactory agreement seem 
good. That our Government is 
anxious to exert its moral influ- 
ence on the side of settlement has 
been clearly evident in all of 
President Coolidge’s public ut- 
terances and _ the _ continued 
strength of the European ex- 
changes indicates clearly the con- 
fidence bankers and the public 
generally have in the ultimate 
success of the Plan. 

We continue to believe that 
bond prices will move to higher 
levels with probable lowering of 
prices for industrial shares in the 
stock market. 
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Financial Questions and 
Answers 


Baby Bonds 


QUESTION: I am thinking of 
investing $2,000 in four high 
grade securities from the income 
of whieh I shall be partially de- 
pendent. Will greatly appreciate 
your opinion on the list from 
which I shall make my selection 
and also any suggestions which 
you may have to make. The list: 
American Telephone & Telegraph 
5%s 1943; Pacific Telephone & 
Telegraph 5s 1952; Kansas City 
Power & Light 5s 1952; United 
States Steel 5s 1963; American 
Smelting & Refining 5s 1947 and 
City of Copenhagen _— .e 


ANSWER: All of the bonds 
mentioned are high grade. How- 
ever if you intend carrying out 
your purpose to buy four bonds 
with $2,000 you must eliminate 
the United States Steel 5s and the 

(Concluded on next page) 
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‘*An 
Investor’s 
Catechism’ 


This booklet explains without bias 
the weak and strong points of 
various forms of investment. Sent 
free to those with $100 to $100,000 
to invest Guaranteed Against Loss. 
Use the coupon. 


CLIP THIS COUPON 


| AWYERS MORTGAGE (0. 
Capital and Surplus $10,000,000 
56 Nassau St., New York. 
Send me Booklet M.E. 132. 



















DIURETIN} 


Absentee 

L ©  BILH 3 

A een bee, y 
rononer 





A Powerful 
Diuretic 


in a most 
convenient form 


8 grain tablets 


SEND THIS COUPON FOR SAMPLE 





in my practice. 


Name 


Please send me without charge samples of Diuretin tablets for trial 





Street wee 








City. 





E. BILHUBER, I!Nc., 23 West BRoAaDway, NEW YORK 























Pacific Tel. & Tel. 5s for the 
reason that they do not come in 
$500 pieces. The other bonds how- 
ever are obtainable in $500 de- 
nominations. 

An Inheritance 


QUESTION: A short time ago 
I received through an_ inheri- 
tance the following bonds: $1000 
Empire Gas & Fuel 7%s; $2000 
Illinois Bell Telephone 5s; $1000 
Hamburg-American Line 6s; 
$1000 Department of Seine 7s; 
$1000 Pathe Exchange 8s; — 
Paris-Lyon-Mediterranean 
$2000 Seaboard Air Line RR 
6s and $2000 New York Central 
R.R. Ref. & Imp. 4%s. Hereto- 
fore what little money I have 
deen able to accumulate during 
twenty years of practice I have 
invested in first mortgages on 
local real estate, a field of invest- 
ment in which I am fairly fa- 
miliar. However I am unfamiliar 
with general market bonds and 
for that reason I am writing to 
you for your criticism of the 
above list. I am anxious to dis- 
pose of any bonds which you may 
deem speculative. Don’t be afraid 
of shocking me by frank criti- 
cism. Many thanks. 

kL. BC. 


ANSWER: Your problem is 
easy of solution so long as you do 
not mind decreasing your income 
by the substitution of higher 
grade bonds with lower coupon 
rates. The securities which in our 
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’ inion most need attention are 

e Empire Gas & Fuel 7's, the 
Pathe xchange 8s and the Sea- 
board Air Line R.R. 6s. For the 
first named bond we would sub- 
stitute $1000 Kansas City Power 
& Light 5s 1952, for the Pathe 
Exchange 8s we would substitute 
$1000 Ohio Public Service ist & 
Ref. 7s 1952 and for the Seaboard 
Air Line we would substitute 
$2000 St. Louis-San Francisco 
R.R. Prior Lien 5s 1950. Bonds 
suggested in this exchange sell at 
approximately the same price as 
the securities which will be dis- 
carded. The other bonds on your 
list we regard as sound invest- 
ments. 

A Gilt Edged Investment 


QUESTION: For a man un- 
able to take a business risk with 
his savings what do you think of 
my investing $1000 in one of the 
three following securities: Den- 
ver Gas & Electric ist & Ref. 
5s 1951; Niagara Falls Power 
Ist & Cons. 6s 1950; Cleveland 
Union Terminal 5%s 1972. Do 
you rate them gilt edged invest- 
ments? Thank you. 

@. B. B. 


ANSWER: The soundest of 
the three securities you have un- 
der consideration is the Cleveland 
Terminal issue. The other two are 
not exactly gilt edged but for all 
practical purposes they are as 
sound as need be for one of aver- 
age means. 


Why Some Doctors Do Not Succeed 


(Continued from page 16) 


patients’ fears to pay them unnec- 
essary visits and collects unmerci- 
fully from those unable to pay, is 
not the kind of man to enjoy the 
outcome of his success, for after 
all it is what you get out of your 
success. 

A doctor should so demean him- 
self as to command the confidence 
and esteem of the community, and 
he should study the way to make 
friends. When a physician is gen- 
erally beloved in a community and 
carries a word of cheer and a 
hearty handshake wherever he 





goes, he has only to use a little 
“horse sense” to get the best pat- 
ronage around him. 

As an example of the value of 
friendship and approachableness 
on the doctor’s part I recall an 
instance of long ago: A young 
man from the country studied 
medicine in this city and after 
graduating decided to commence 
practice here. He was not a robust 
man and feared that he was 
threatened with tuberculosis. His 
means being very limited, he 
(Concluded on page 46) 
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If You— 


DISPENSE YOUR OWN MEDICINES— 
ARE TIRED of building up a practice from 
which the drug store profits— 

WANT RELIABLE DRUGS, at a splendid 
saving—products which are not sold at the drug 
counter— 

WANT TO BENEFIT 100% by your own pro 
fessional administration—and keep your patients 
coming TO YOU for treatment and refills— 


Write— 
for catalog and particulars of S. L. Service. 
10,000 successful dispensers now enjoy this 
economical and EXCLUSIVE service. Details 
will be gladly furnished to those dispensers who 
by their request, express their interest. 


THE STANDARD LABORATORIES, Inc 
847 West Jackson Blvd., Chicago, III. 














An Attractive Proposition 


We have an attractive proposition to make to a limited 
number of physicians. We will equip their offices 
and give them a real post-graduate course on Physio- 
Therapy. This is not a mail order course nor lectures 
on theory, but practical work in the physician’s own 
office with his own patients as clinical material. Such 
a course elsewhere would cost more than $1000.00. 
Easy terms where desired. 


THOMPSON PLASTER X-RAY CO. 








Return This Coupon 


THOMPSON PLASTER X-RAY CO. 

Leesburg, Va. 
Please give me complete information about the proposition advertised in the May 
issue of MEDICAL ECONOMICS. 




















Current Literature for Investors 


The booklets listed below contain investment information relating 
to bonds. Check the booklet or booklets desired and send page to 
Financial Department MEDICAL Economics. We will forward your 
requests to the bond houses that publish the booklets, and they will be 
sent to you. Every investor owes it to himself to know ‘the whys, 
wherefores and danger signals of investing. Hard earned money 
should never be put into the hands of glib talkers who promise tremen- 
dous yields and give nothing but a beautiful specimen of engraving, 
MEDICAL ECONOMICS is endeavoring to present to the Medical Profes. 
sion information regarding safe methods of investment. 


Building The Bond. 


“How do you make your loans?” The answer is an interesting story— 
the story of investigation and inquiry, into every detail of a proposed 
first mortgage bond issue, so that you, as the investor of funds, per- 
‘naps hard-won, may enjoy complete security and payment in full of 
both principal and interest on the days due. 


The Formula of Safety. 


The salient features of this Formula of Safety as developed by this 
established old house are here set out for investors who would think 
before rather than after placing their funds, and who may thus have 
assurance in the reliable past performance of this old established house, 


Creating Good Investments. 


Describes in general how good first mortgage bonds are created and 
the scientific and legal safeguards which are provided for the investor, 


Prudence Bonds Provide the Guarantee that Prudence Demands. 


Shows you how to lay the foundation of an income that will never fail 
you. A booklet explaining guaranteed real estate mortgage bonds as 
a factor in investment. 


How to Select Bonds. 


This pamphlet divides investors into three classes. 1st. Those who 
must buy “safety of principal.” 2nd. Those who MAY buy maximum 
income. 3rd. Those who should buy “ready marketability.” It then 
proceeds to explain what type of bonds each class should purchase. 


The Secret of Financial Success. e 


This booklet should give you new ideas on getting ahead in life, 
It relates much of interest in the experience of famous men who fol- 
lowed certain rules with extraordinary success. 
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Physicians 
tell us: 


That the vapor evolved 
by the use of Listerine 
in the sick-room proves 
very refreshing to the 
patient. It is applied by 
means of a spray or by 
saturated cloths hung 
about in the room. 


Write for Physician’s 

special booklet: ‘‘The 

Inhibitory Action of 

Listerine,”’ describing 

many other professional 
uses. 


LISTERINE 


—the safe antiseptic 


Made by 


Lambert Pharmacal 
Company 
ST. LOUIS 


MEXICO CITY 
LONDON MADRID 


NEW YORK 
TORONTV 
PARIS 


Also makers of Listerine Tooth 
Paste, Listerine Throat Tablets 
and Listerine Dermatic Soap 


AGAROL 
PLAIN 


AGAROL PLAIN is a perfectly emul- 
sified combination of Agar-Agar and 
Mineral Oil. It contains no alcohol, 
Alkalies, Sugar, Saccharine or Hypo- 
phosphites. 


AGAROL 
PLAIN 


AGAROL PLAIN offers unlimited 
usage as a vehicle for a countless num- 
ber of specifics, such as Salol, Rhubarb, 
Quinine, Magnesia Calcined (heavy), 
Cascara Sagrada, Cascara Aromatic, 
and the Bismuth Salts. 


AGARGL 
COMPOUND 


AGAROL COMPOUND is a perfectly 
balanced emulsion of Agar-Agar, Min- 
eral Oil and Phenolphthalein. It con- 
tains no Alcohol, Alkalies, Sugar, 
Saccharine or Hypophosphites. 


AGARGL 


COMPOUND 


AGAROL COMPOUND is not habit 
forming, produces no digestive disturb- 
ances, mixes with intestinal content, 
and eliminates oil leakage. It is an 
ideal therapeutic aid in the treatment 
of gastro-intestinal disorders, and 
habitual chronic constipation. 


THE THOMAS DOYLE COMPANY 
Hackensack, New Jersey 


























COUPON FOR SAMPLE 
We will gladly send a full size bottle 
of either or both Agarol Products to 
any physician sending name and ad- 
dress on this coupon or his professional 
stationery or prescription blank. 
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Origin and Development of the Real Estate Mortgagg 


(Continued from page 20) 


both great wealth and literary 
turn of mind. 

Modern students of antiquity 
are deeply grateful to him for the 
wonderful records he left of 
things as they were in his day 
(B. C. 2400) and for ages before. 
After much scholarly labor these 
writings have been deciphered and 
thoroughly mastered and the story 
they tell is that man was far ad- 
vanced in the arts and that there 
was a very extensive learning 
even in those early times, which 
we are over prone to think of as 
benighted. 

~ It is on these tablets, the books 

of record of that ancient and re- 
mote period, that mortgages are 
frequently referred to; further- 
more, some of the buildings had 
the amounts and dates of their 
mortgages carved in the corner- 
stone, so firmly established was 
the practice of borrowing and 
lending on real estate. 

It is easy to understand why 
this was so, even at the very in- 
ception of human communities, 
when we remember that it was by 
means of the mortgage that suffi- 
cient shelter could be provided for 
growing populations, while on the 
other hand the thrifty and pru- 
dent were thus furnished a safe 
and profitable investment for 
their surplus wealth. It was not 
only so then, but is now, and prob- 
ably always will be. 

This service of bringing the 
borrower and the lender together, 
for their mutual benefit, is best 
performed in our modern times by 
the great mortgage guarantee 
companies which first lay in a 
stock of carefully selected mort- 
gages, thereby helping to provide 
much needed homes, and then sell 
these mortgages to the investor 
with thecompany’s guarantee of the 
payment of both the principal and 
the interest. Under this guarantee 
the company is obligated to care 
for every detail, thus relieving *he 
investor of all care and trouble. 


investor, unfam 
estate values, is at 


The avera 
iar with r 


various types of building, how to 
figure from the rents the probable 
market value and then to deter. 
mine whether the mortgage bears 
a proper and safe relationship to 
that value. 

_ Besides these considerations the 
investor should know the tenden- 
cies of the locality, the impending 
neighborhood changes which might 
affect the security and other sim. 
ilar information which can be ob- 


When they buy guaranteed mort- 
gages, however, all these matters 


them and the purchase of one of 
these guaranteed mortgages is 
very nearly as simple for the in- 
vestor as buying a postage stamp. 

A very useful modification of 


by which the investor may pur- 
chase a share in a guaranteed 
mortgage for any amount he 
chooses, however irregular, pro 
vided it be not less than $100. 
These guaranteed certificates are 
very convenient for trustees with 
odd balances for investment and 
for those who desire to set aside 
regularly something for the 
future. 

May I impress upon the reader 
the difference between guarant 
and unguaranteed real _ estate 
mortgages. In safety, the differ- 
ence is vast, because any company 

(Concluded on page 46) 
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rtgagl Dentists of Some 50 Nations 
Give Pepsodent Approval 


Pepsodent has now been subjected to eight years of tests. 
Many thousands of dentists and millions of users have tried it 
and watched its results. 

Now leading dentists the world over give Pepsodent ap- 
proval. Careful people of some fifty nations are employing it 


today. 
How it differs 


Tooth pastes based on soap and chalk are alkaline, of course. 
Pepsodent is mildly acid. 

It is found that mild acidity acts to disintegrate mucin plaque 
at all stages of formation. 

Mild acidity increases the alkaline index of the saliva to 
better neutralize mouth acids. 

It increases the ptyalin index of the saliva to better digest 
starch deposits on teeth. 

It is known that people whose dietary consists largely of 
acid fruit are notably less subject to caries. Pepsodent em- 
bodies in a dentifrice that acid principle. 


Another difference 


Instead of chalk we use in Pepsodent a mixture of calcium 
phosphate and anhydrous calcium sulphate, finely powdered. 


This — makes an ideal polishing agent, far softer than 
enamel. 

Lack of soap lubrication makes it rather conspicuous, and 
that fact once led to some question. Was that agent too 
effective? 

To answer this we made many tests. Teeth were brushed 
with Pepsodent up to 250,000 times, with no sign of injury to 
the enamel. 

Some asked if the acidity could harm. To answer that, 
natural teeth were immersed for four years in Pepsodent 
mixed with saliva, but without harmful results. 

After eight years of testing by us and by others, every 
possible question has been answered in favor of the Pepsodent 
principles. 

Send the coupon for full information and for a tube to try. 
If you have an. questions, let us answer them authoritatively. 

The use of Pepsodent is so wide, its principles so important, 
that we want all to have a correct understanding. 


Pepsadent 


THE PEPSODENT COMPANY, 3840 Ludington Bldg., Chicago, Ill. 1399 
Please send me, free of charge, one regular 50c size tube of Pepsodent, 
with literature and formula, 





Enclose card or letterhead 
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Time Is the Biggest Asset a Man Possesses 


(Continued from page 26) 


was playing around with his hob- 
bies. He enjoyed these hobbies 
and it enabled him to keep on the 
job. Occasionally, he arranged his 
calls with one of the local prac- 
titioners and went away fora few 
days fishing, but always he was 
within telephone touch of his 
work. 

Is this the height of one’s am- 
bition, you ask? Should a man be 
such a slave to his profession as 
to devote his entire life to work 
and see none of the sunny side of 
things? 

Success comes only from hard 
work and we see here a man, not 
at all brilliant, but capable and 
trustworthy, who has made the 
most of his talents and who could 
comfortably retire today some 
years before he has reached the 
age of fifty. His accumulations 
have been due to a native thrift 
and an ability to pick out good 
investments; perchance he at one 
time put money’ into some in- 
vestments which bankers would 
term speculative, although he has 
assured me that he never bought 
a stock on a margin. The fact re- 
mains, however, that in a little 
over twenty years he has accumu- 
lated an amount that the majority 
of medical men will never see and 
has done this through his own un- 
aided efforts; while other men 
have been playing, the doctor has 
been working, and getting his own 


enjoyment in his own way, with 
his garden and his hens, and with 
his friends. 

Now that he has arrived, the 
doctor relaxes a bit. Occasionally, 
of a pleasant afternoon when his 
office hours are over he slips into 
his car and plays a round of golf 
in a nearby country club. He can 
be at his office or anywhere within 
a comfortable radius within ten 
minutes. Sometimes after his eve 
ning office hours are over he plays 
a rubber of bridge. Very occa- 
sionally, he goes to the big city 
and takes in a theatre. Those are 
recreations which he has, within 
the past few years, begun to allow 
himself and I suspect that having 
accumulated what he deems to be 
a competency he is likely to adopt 
some of the expediencies of pleas- 
ure that many men take up in the 
youth of their professional life 
and continue. 

I am not saying that the doctor 
has lived the kind of a life that 
would appeal to every physician, 
because it may be and probably is 
too narrow for many, but I do say 
that one would go far and in 
quire often to find a practitioner 
who has made more of an impres- 
sion upon his community and the 
people with whom he comes in 
contact than this self-same modest 
physician. 

(Concluded on page 44) 





Can You Correctly Diagnose and 
Treat Thyroid Disturbances? 








The Sanborn Handy Metabolism Apparatus is designed 
for this need of the average general practitioner. It is 
accurate, portable and simple. May be quickly made ready 
for test in office or patient’s house, and each step in your 
calculation is made clear by our direct:on. 


Write for Circular EC3 to 
? SANBORN COMPANY 


1048 Commonwealth Ave. Boston, Mass. 
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We'll Give You One Dollar 
To Prove Us Right or Wrong! 


It only requires a clinical test to convince the most skeptical 
physician that DIONOL is a specific for local inflammation. 

You have daily opportunities to use DIONOL (plain) or 
IODIZED DIONOL in your practice all the way from A to Z 


—from abscess to zoster. 


We offer you a $1.00 stock size package for trial. Fill out 
and return the attached coupon. 


THE DIONOL CO.,- 
825 West Elizabeth St., 
Detroit, Mich. 
Send me, gratis, | stock size tube of 
DIONOL (plain) 0 
IODIZED DIONOL 
with literature and case reports. 
picigewhesbene de kigiske ciseasielacaadere M.D. 
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So gravely important are blood pressure BRINGS 
readings, successful physicians take no bbb edd 
chances, Thousands have laid aside old IT TO YOU) 
instruments and adopted the Bau- 
manometer for greater accuracy. 


coo] Employing Natures Law Insures Absolute Accuracy 


| The unfailing reliability of gravitation method made 

l'use of. The scale of every instrument individually hand 
i#| calibrated, another fundamental of scientific accuracy. 
Cannot spill;no air-pockets, The variation of other in- 
struments of 10 to 30 mm. impossible. 


#] Leading Men, Institutions Use It 
























$32.00 in all complete, which is the re- 
gular cash price everywhere. 


» Dr. Janeway of Johns Hopkins, Rockefeller Institute, Mayo 
wee Clinic, Yaleand Harvard Medical Schoolsand many others 


wa use it. Metropolitan Life Insurance Co, bought 1000. 
Portable desk model(1414 


RIAL-EASY TERMS 


Send just $2.00 and we will forward it to you at 
once. Try it, If not thoroughly satisfied return 
and get your money back. If perfectly satis- 
fied, send the balance in ten monthly install- 
ments of $3.00 each; without interest— 










NAME . ° wt eoccccccecsqee 
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The hope of multitudes of suffering 
women is 


Menstrual 
Tranquillity 


—trelief from the bodily discomfort 
and physical disablement of that 
ever recurring infliction incident to 
the menstrual function. 


APIOLINE 


(Chapoteaut) 


a definite, clinically effective, iso- 
lated principle of parsley, enables 
the physician to afford the 
menstrual invalid a very marked 
degree of relief. 


APIOLINE CAPSULES 
are peculiarly serviceable asa gentle 
but efficient stimulant to the ovari- 
an function in Simple Amenorrhea 
—Dysmenorrhea—Menorrhagia. 

DOSE: 
One caps. t.i.d. before and during flow. 
LABORATORIES 
Dr. Ph. Chapelle 
New York and Paris 
Distributors 
E. FOUGERA & CO., Inc. 


90 92 Beekman Street 
New York, N. Y. 





Send for Sample and Booklet 
A generous sample of APIOLINE and book- 
let “The Female of the Species” will be sent 
on receipt of this coupon properly filled out 
by a paysician. 


E. FOUGERA & CO. 
90-92 Beekman Street New York, N. Y. 
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(Concluded from page 42) 

He has been a power in his com. 
munity for good. He has served 
in the town’s government; he has 
been a commissioner of schools; 
has been on the board of health; 
he is active in a church; when 
the opportunity came for the 
woolen mill to locate in the town 
he took some of the stock and 
later on the directors, recognizing 
his substantialness, added him to 
their board; he has other invest- 
ments of a small nature in the 
town and, all in all, he is regarded 
as an outstanding figure in his 
locality. 

In short, Dr. D. is considered by 
many who know him as the ideal 
type of practitioner. I am not 
holding him up as an example, 
but simply present him to the 
readers of MEDICAL ECONOMICS, in 
the thought that some men may 
take the lesson of his activities to 
themselves and do likewise. 


Pots and Pans, 
—and Sterilizers 


The pots and pans in our own 
homes are washed every time they 
are used, aren’t they? Even if 
we simply boil water, the utensil 
is washed and wiped out. 

Why should a sterilizer be any 
different? There’s no food in it 
to be sure; but if neglected there 
comes an accumulation of dirt, 
lime and filth that is disgusting. 

How many doctors wash their 
sterilizers every day, or even 
wipe them out? How do the in 
sides look? Are they as clean as 
the pots and pans in their own 
homes? A sad, sad story could be 
written on this subject. 

When a sterilizer gets in a 
filthy condition, whom does the 
doctor blame for its appearance? 
Not himself or his girl. It is the 
manufacturer and the salesman, 
It’s their fault because it isn’t 
spic and span. 

Not fair! Let the doctors insist 


on the girls’ emptying and wiping § tT. p 


out the sterilizer each night. 
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- Of Interest to Every Doctor 











When you want the therapeutic action of 
iodine, you want it, of course, without the 
disagreeable side symptoms, such as gastri- 
tis and acne. For this reason the alkaline 
iodides are not likely to be employed by one 
considerate of his patients. The alkaline 
iodides or syrupy preparations of iodine are 
unnecessary when “IODOTONE?” will do the 
work without any unpleasant after effect. 


“IODOTONE” is a standardized glycerole 
of hydrogen iodide, each fluid dram contain- 
ing one grain of physiological available 
iodine, in a palatable vehicle. It does not 
contain sugar or alcohol and is especiaily 
beneficial in the treatment of Asthma, Bron- 
chitis, Pneumonia, Arterio-Sclerosis, Rheu- 
matism, Goiter, Eczema, Syphilis, etc. 

Dose—One to two teaspoonfuls in a little water, three 


times daily. Best results are obtained by giving it 
about fifteen minutes before meals. 


Send for Free Sample and Booklet 
**‘An Ideal Form of Iodine for Oral 































To Physicians who will write in, mentioning MEDICAL ECONOMICS, we will 





Administration.”’ 
EIMER & AMEND 
207 Third Avenue New York 














PEACOCK’S BROMIDES 


An unexcelled sedative and antispasmodic 
in Epilepsy, Uterine Congestion, 
Headaches, Alcoholism, the 
reflex Neuroses and wherever 

the prolonged use of the 
bromides is called for. 















CHIONIA 


A potent stimulant 
to hepatic functions that 
does not produce active 

catharsis. Employed with gratifying 
results in Biliousness, Cholangitis, 

Indigestion and-all conditions caused by 
Hepatic Torpor. 


PEACOCK CHEMICAL CO., St. Louis, Mo. 














be glad to send liberal samples and interesting data. 
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(Concluded from page 36) 


rented a modest office and secured 
board at the table of a sensible 
plain widow who furnished enough 
good substantial food at a reason- 
able price to about forty carpen- 

rs, bricklayers and mechanics 
seated around two long tables. 
This young doctor had the good 
sense to know that he could not 
walk into a “swell” practice for 
many years, and-that the few dol- 
lars he had available would be 
gone in a month if he “put on 
airs” looking for big fish, so he 
started among those most likely 
to take to him. He had the tact 
to be friendly without familiarity 
and within a month he had forty 
r fifty champions and friends, 
loyal, hardworking, debt-paying 
fellows who never lost an oppor- 
tunity to help a man who was not 


too proud to eat at the table with 
a working man. This man was a 
good physician and his heart was 
in his profession. He entered the 
humble abodes of his patients with 
the right feelings of humanity and 
rejoiced at their recovery from 
illness and pain. These plain peo- 
ple gave him their practice to a 
unit and they paid him too, and 
they advertised him to their em- 
ployers. In a few years he had thé 
practice that many doctors never 
reach in a lifetime. 

The secret of his success was 
due to the fact that he possessed 
common sense, kindness of heart, 
self-respect, honesty of purpose 
and tireless energy, qualities that 
will make any man a success in 
any calling. 


(Concluded from page 40) 


which pledges all of its resources 
behind its guarantee necessarily 
takes many precautions for its 
own as well as the investor’s in- 


terests; in yield, the difference in 
income is so slight that it does 
not justify sacrificing the protec- 
tion of a guarantee. 





Safe — Simple — Effective — Economical 





arsphenamine in the form of 


solutions, ready for injection. 


THE NEOSOL COMPANY, 
Buffalo, New York 


NEOSOL O 
SULFOSOL (1 





NEOSOL or SULFOSOL 


U. S. License No. 90 


which are stable, standardized, government tested and approved 


You May Have Samples for Trial on Request. 


Fill out and mail coupon 


Send me sample and literature of 


Employ a ready-to-use solution of neoarsphenamine or sulph- 
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a 


Marvel 
Whirling 
Spray 
Syringe 


It Always Gives Satisfaction 


coe 


For Literature Address 


MARVEL CO. 


25 West 45th Street, New York 




















CACTINA PILLETS 


A cardiac tonic that imparts tone to the heart muscle 
by improving its nutrition. | Notably effective in the 
treatment of Tachycardia, Palpitation, Arrhythmia, 
Tobacco Heart and all Functional Cardiac Disorders. 






PRUNOIDS 





To Physicians who will write in, mentioning MEDICAL ECONOMICS, we will 









A gentle but efficient laxative that acts by stimulating 
the physiologic processes of the bowel. Affords prompt 
and satisfactory relief from Chronic Constipation, 
without griping or other unpleasant effects. 


SULTAN DRUG CO., -St. Louis, Mo. 










be glad to send liberal samples and interesting data. 





MEDICAL ECONOMICS: 


Professional Exchange 


Medical Economics has a guaranteed circulation of 100,000 copies every m 


Rates 40 cents a word, minimum rate $5.00. 
and initials, name and address counted as words. F 


Captions “For Sale,” etce., 


close 20th of month preceding month of issue. 


Terms cash with advertise 


Thus, closing 


date for June issue is May 20. 


OR SALE—New book just pub- 
lished “Rubber and Gutta Percha 


Injections”’—An_ original conveni 


ent 


syringe injection method for correct- 


ing depressed nasal bridge and fill 
in of tissue deficiencies—$1.75 by 
Charles C. Miller, 32 N. State 
Chicago. 1/24-6/24. 


ing 
Dr. 


Street, 





OR SALE — Prescription 
1000 to 5000 lots in pads 
Also billheads and letterheads. 
ples and prices on request. Addr 
“K-F Press, care Medical 
= wv 


blanks, 
of 100. 
Sam- 


ess 


Economics. 





WILL BUY 
Real Estate Bonds 
Issued by S. W. Straus & Co. 
Send for Bulletin “A” 
PUBLIC SERVICE BANKERS 
CORPORATION 
10 East 44th St., New York 


WE 





HYSICIANS WANTED—An opt 


20r- 


tunity exists for physicians to add 


to their incomes by 
state rights on paten 
Write E. N. T., 
details. T. 


materially 
ing exclusive 
surgical specialties. 
Medical Economics, for 


obtain- 


ted 
c/o 
F. 





‘ 


DISPENSING PHYSICIANS—P 
ticing in communities where 
tiphlogistine is not easily avai 
may obtain the preparation di 
from the laboratory at a very is 
factory price. A post card addre 
to THE DENVER CHEMICAL 
CO., 20 Grand Street, New York @ 
will bring samples and literature, 
gether with free information regard 
their liberal offer. 4/24 T. F. : 





OR SALE—We are making a sped 

offer to physician-golf enthus 
of Golf-O-Gram score books. Cover 
made of blue Molloy Kowide embo 
in brown with removable pad 
graphic score sheets. Contains p 
for detached sheets and encil hold 
Fits pocket. Usual price $2.00. S 
price to physicians $1.00. "Address 4 
ders The Golf-O-Gram Company 
Medical Ee — 256 Broadway, 
Y. C. 4/24-5/24 





MRESCO (Resin Cerate) many ye 
in the U. S. P. is recommended 
localized inflammations and ag 
surgical dressing in accident ca 
Sold in glass jars. To introduce 
you send a $ bill for two $ packa 
The Imresco Co., Syracuse, N. 
5/24 1-T. 


all 





Letters of a Self-Made Doctor 


(Concluded from page 23) 


an abscess or something of that 
sort, one would be able to estab- 


lish a better diagnosis. 


Fortu- 


nately or unfortunately, which- 
ever way you wish to look at it, I 
have never had any cases like 


those mentioned tonight. But 


on 


theoretical grounds, I think I am 


right.” 
Now, I 
what all this means to you. 


suppose you wonder 


know you do not belong to the 


third class and have sense enou 
to keep your mouth shut. But do 


gh 
n’t 


even be in the second class if you 
can help it. I don’t know any 
lace where a man is measured 

tter than at a medical society 


meeting unless it is around 
poker table. When scientific 
jects are discussed, either 
know something about the su 
ject under discussion or you don 
In most instances you don’t. Th 
is the time to show your comm 
sense. ; 
The bright man is the one 

frankly says that there are soi 
things which are beyond him. 
is v cll enough for him to go a 
listen, for where would all 
great scientific men get their 
diences if it were not for dt 
like you and me? 

Cordially, 

ERASTUS HUTT. 








